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     Weaver Realtors - www.WeaverRealtors.com
Georgia A. Weaver, BS Ed., CRS,  GRI, AHS
Broker Owner
712-291-0118 Direct
607 Lake Ave.

Storm Lake, IA50588
20 Point Plan of Action
† Research the market to help set your price so that we can sell your home as soon as possible

     for the best price.  Explain the disadvantages of overpricing your home.

† Yard sign – place a sign on your property to attract buyers who are driving by.

†  Record a great sales message on a Talking House Transmitter, sell your home 24/7 in any weather, 
     prospective buyers can sit in the comfort of their own car and listed to your homes advantages
†  Place your home on our Tour of Homes 

†  Schedule a company review for our sales team to preview your property
†  Analyze Financing options and print flyers to reflect a number of the financing options, place 

     these in your flyer box.

†  Place your home on the MLS (Multiple Listing Service), insures maximum exposure on the

     web to Realtors and  Buyers.

†  Place information and pictures on SLRealtyCheck.com and Stormlakeiarealestate.com.com web sites

†  Websites syndicate to over 100 additional real estate sites, Develop a website for your specific property.
†  Send out electronic “Weaver Realty Check Newsletters” to all buyer contacts

†  Send out letters to all neighbors
†  Preparation Checklist – provide recommendations on preparing your home for showing to 

     help it sell for the best price in the least amount of time.

†  Develop “My House is for Sale” cards for you to give out

†  Place home and description in our HOMES Booklet, personally delivered to 1,000 homes 

     every month.

†  Develop newspaper ads to spot light your home.

†  Relocation Information – if you are moving out of town we have contacts with excellent 

     agents in many areas through professional association.  We can contact a Realtor where you 

     are moving to who would be a good match for your needs.

†  Keep you informed on a regular basis with feedback on showings, evaluation of the market 

     and your competitive position, trends and anything else pertinent to the successful marketing

     of your property.
† Sellers Proceeds – present all offers to you with an itemized estimate of your settlement 

    expenses and your net proceeds from closing.

†  Negotiate the best price and terms for you.

†  Demonstrate Extraordinary Personalized Service – if at any time you are displeased or 

     concerned about our service, please call Georgia Weaver 712-291-0118 direct 

Seller: __________________________________________________  Date _____________________
Listing Sales Professional ________________________________  Phone: ______________________

